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The inaugural IFSEC South Africa Securex was a huge success. Attracting more than 5,500 security
professionals from 48 countries and 200 exhibitors, the event cemented its place as the definitive security,
fire & protection, safety & health event for the South African market.

In 2010, IFSEC South Africa Securex will continue to provide the perfect platform for exhibitors to
introduce their latest offerings for both commercial and domestic use to decision-makers within the trade
who consider issues of business and personal security, fire & protection, safety & health to be of paramount
importance.

IFSEC South Africa Securex 2010 will take place between 31 August - 2 September to accommodate
the FIFA World Cup.
“The quality of enquiries have

Why exhibit at IFSEC South been outstanding across people in
the trade and corporate end-users.

Africa Securex 20107 We were kept very busy and at

The event will provide a definitive route to times it was almost manic.”
market for security buyers, specifiers and
practitioners. A targeted promotional campaign
will be implemented to attract quality visitors
with purchasing authority, this will include
activity via:

Errol Finkelstein, Managing Director,
RedZebra CCTV

Association partnerships
We have unrivalled support from leading African
security associations and industry bodies.

Media support

We have partnerships with high-profile local and
international trade press who carry adverts, show
previews and floorplans to promote the show and
its exhibiting companies.

Email
Our targeted email campaign reaches more than
60,000 security professionals on a global scale.

Direct mail

We send more than 140,000 direct mail tickets
to new prospective data, of which 70,000
complimentary inserts go into key publications.

Website

The show website receives more than 50,000
page impressions and 14,000 unique users in the
build up to the show and immediate post show
period, making this the ideal tool to promote
your company. With advertising and sponsorship =
opportunities to suit all budgets, you will be able
to maximise your exposure to potential show
visitors.

Radio advertisements and posters
Over 17% of our visitors said they heard about the _
show via our media promotion, and a further 19%

said they had heard through word of mouth.

GLOBAL OUTLOOK, LOCAL APPROACH

L

¥ POrRSH {0 ol i



WWW.ifsecsa.com

“We have been exposed

2009 Visitor Breakdown to a lot of international

interest. We have good
@ of international visitors are from the African continent quality leads from France,

Dubai, Togo, Ghana,

/ 889 of international visitors specifically travelled to South Africa Nigeria, Mozambique,
y to attend the 2009 event Botswana and Zimbabwe.
@ of attendees came to seek/buy new products, with a The show ixi.e (;de”d ot

further 36% wanting to meet new and existing suppliers expectations.

Bernard Slabbert, Bloodhound

International representation Installer/End-user split
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B Afica 74% B nstaller base 28%
[ yes 8% S End user base 65%
Other 7%
Europe 14%
B North America 2%
Oceania 2%
“Everything has been
Area of Responsibility positive, not just the show
Managg the secun‘ty needs of a company 19% itse /f b ut othe r in itiative S
Installation of security products 18% y
Sel/Distribute security products 15% too. We've seen a lot of
Maintain security products/services 12% existing clients and the
Specify which security products/services should be used 8% .
Other (please specify) a% show has proved an ideal
Manage/Provide a security service 6% oppor[‘unity to cement
IT/Network Management 6% : : 1
Manufacture security products 5% rel ation Shl p S.
Training 3% Mark Marais, Technical Sales

Manager, GeoVision SA
Job Function
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Security Manager/Officer/Director 20%
Chief Executive Officer/Managing Director 1% N
Installer/Engineer/Technician 11% 1N
Sales/Business Development Director/Manager 10%
Operations/Production Manager/Director 5% 1N
Project Manager/Director 5% 1N
Security Consultant/Advisor 5% I
Marketing/PR Director/Manager 4%
Training Manager/Officer 3% [
Commercial/General Manager/Director 3% B
Office Manager % B “We have taken in many
IT Director/Manager/Consultant 3% I .
Purchasing/Procurement Manager/Director 2% | QOOd leads, Str etChlng as
Facilities Manager/Building Manager 2% : far as Saudi Arabia and
Fire/Safety Officer 2% :
Police/Law Enforcement/Crime Prevention 2% P Pak_IStan - Overa” the eﬁort
Research & Development 2% © put into the show was most
IT Sgcurity/T echnical Specialist 2% B WOI‘l’hWhi/e. It was probably
Architect/Surveyor 1% | "
Health & Safety/Fire Manager/Officer 1% | our best show ever.
Software Development il John Millward, System Design
Finance Manager/Director 1% |
Loss Prevention/Risk Manager/Director 1% | Manager’ AV Enforce

To book your stand, contact your local account manager today
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CONTACTS

SOUTH AFRICA

Breda Kenealy, Sales Manager — South Africa

E: bredak@specialised.com T: +27 (0) 11 835 1565
INTERNATIONAL

Kristan Johnstone, Account Manager (International)

E: kristan.johnstone@ubm.com T: +44 (0) 20 7921 8057

Charlie Cracknell, Sales Director
E: charlie.cracknell@ubm.com T: +44 (0) 20 7921 8069

James Blue, Portfolio Director
E: james.blue@ubm.com T: +44 (0) 207 921 8054

Gary Corin, COO - Specialised Exhibitions (Pty) Ltd
E: gcorin@specialised.com T: +27 (0) 118351565

AUSTRALIA, NEW ZEALAND & S.E. ASIA
Paul Ronis, Periscope Management Consultants Pty Ltd

E: prronis@periscope-consultants.com T: +61 1300 558 644 :

ISRAEL

Eliezer & Dafna Abarbanel, Abarbanel Commercial
Company

E: abrnel@netvision.net.il T: +972 (3)559 8075

ITALY

Alessandro Franchini, International Show Sales Srl
E: alessandro.franchini@internationalshow.it

T: +39 02 57403340

GLOBAL OUTLOOK,
LOCAL APPROACH

The leading global trade exhibitions
for security and fire technology

IFSEC Global Events — IFSEC (UK), IFSEC South Africa
and IFSEC India serve the international security markets.
Our commitment is to provide end users, installers,
systems integrators, specifiers and industry professionals
with a platform to gain the latest market information, create
new business, network with key people in the industry, see
the latest innovations in technology, receive educational
content and raise awareness about exhibiting companies’
products and services.

To book a stand at IFSEC (UK) or IFSEC India 2010, please
contact a member of our sales team.

www.ifsec.co.uk
www.ifsecindia.com

. Alessandro Biasiotti, International Show Sales Srl

E: alessandro.biasiotti@internationalshow.it

. T: +39 02 57403340

MAINLAND CHINA & HONG KONG

Tina Huang, WES Worldwide Expo Services (H.K) Ltd

E: tina_huang@wesexpo.com.cn T: +86 755 2652 8480

. TAIWAN

Sonya Chaw, WES Worldwide Expo Services Ltd
E: sonya_chaw@wesexpo.com.tw T: +886 (2) 2552 0880

KOREA
Helen Jung, Interfairs Co., Ltd
E: helen@interfairs.co.kr T: +82 (2) 2635 6841
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Feridun Bayram, Marmara Tanitim Fuarcilik Ltd.

E: fbayram@marmarafuar.com.tr T: +90 212 481 04 04
UK

Peter Poole, Group Sales Manager

E: peter.poole@ubm.com T: +44 (0) 20 7921 8284

Andy Meyer, Account Manager (UK)

E: andy. meyer@ubm.com T: +44 (0) 20 7921 8285

Frazer Stokes, Account Manager (UK)

E: frazer.stokes@ubm.com T: +44 (0) 20 7921 8746
USA & CANADA

Bobbie Ferraro, Globetrotter Media Inc.

E: bobbie@globetrottermedia.com T: +1 310 545 1811

WWWw.Ifsecsa.com





